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A\ Brand D2C: NikeZ X H 7 5> K OEMRINE L
Eﬂﬁgﬁﬂfnil:ct D \ fJ“ﬁEGJ r{ikn%ﬁEJ E]{perience Hub ,ﬂi|;;j;?%flj Y F:.il_—_ID ,*fl
DPRIE1L (EHOBTEE) “RIDBADEA
A Omnichannel: EC{t3E21%#8, L5
EEE TS o MEEBRDIG) AE2H
TR, e Circular
3::‘; ET;? Ecosystem
2 (EERRER)

A\ Sustainability: SHEEDEBRZLICKD.
FRIRFEDAHDETILHRRIC.
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iRl | HRTIBRART S, BRIIHRH. £FICE RR—=Y22-X) ¢ THR] BREES

R vs EIATHISREFA (2024-2032) BR a—Xhigh TV

7,895(@ KL
(2032)

CAGR 6.88%
(R &)

4,638(EFJL
(2024)

P75

Insight: EIRAHSIZBE ML Y K (20245 % : 15k2,354(2M) K830, BEATOBVAVFRIET 3, BE
KSA/5—i3 MREER) £ Mhoa7Itl « bRPA=—H—d 7793 YOERTHD. = TOERHLHBA.
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ZE : 77 FDD2C{kickD. TERFTHRIBIE] LTORISHLTE
EEENHRBRLODDOHS

7T OFOTHH
(Supplier Power)

* NikeSFDME) (3H21—4041)

s ARETIIOBIESE
- HERIBR) XY

#M#RE A (New Entrants) 'NTEIE ! :
- (Retailer) X&an (Substitutes)
» StockX / SNKRDUNK (1) +&=JL)

*D2C7 2> F (Allbirds) ERNDOERS ‘ W g
Amazon [ ZOZ0 & D{ftE i

BULWFORHN

(Buyer Power)

A Y 1 T Ofi#E ¥
1ERDIEFHTEDE

Structural Crisis: 77V FiE THICEBMZIEANSIE] ZFEL LTWS, EFSN 5 (RFTREE) H5.
N=bFF= LTEIENSM (K8 « T—2REHE) AOBREHTERITNIE, EHEEL SHIREIN S,
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a7t - ABCY— D HRDEFS ) KRB, RINEIETIXSINRAFE ICIRFTAL)

E2H2E3% (Operating Margin)

Why ABC Mart Wins? (VRIO Analysis)

ABCVY—Fk

F5

v—=v bk -1.8% '

3.3%

(7. 418(8F

-1.8%
(58 L 294{8M)

16.8% T@P
(F8.E 3,722(5M) e (PBHES - HHEF)

) r@'\ (4B — 22D b7 3 )

@ (VANS, Hawkins)

Strategic Implication: i3t H’ABCY— b &R TRIESH X NBEmiRTT) DL &
TH->TH, RMRCHRRTERIND, BRI FEEERS ICH S,
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BEAYAh . (LIS =— L, ERICKHONS TFHEREDEE)

BB A T—23 > (Segmentation)

Fvy*ILFIA1TE (Channel Usage)

A==h=Aw X (Sneakerheads)
SRR HFME A=V — - BEME
Behavior: V) —)l g% BiRFE

SEFE (Utility Layer)
BRR B0 - BEE - (R

Behavior:

21497127 CEMT7 PN AZHK

JAX1—-H-—
88.4%
{ifif@ -
\ REEEOHE:Y @
(Y APEEE 67%
E[ESH
(Store)
R Cw
(VE—FEBA | 2hE1E) Yy ¢ o
' EC
(Online)

Winning Move: fIBIBBADAZZIEH (FrvT1 > « (§R) THEL. VE—I%Z
EC (FUfEH) NSFETE—LLARIL—-TDHE,
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R:3DDRAA LY FDRERIC, FTCBRRBAELFET S

{5zl e

(Experience Value)

JLESR /2S5
HARZI1X

WA
EIREEE PRI

(Circular Economy) _ Tech

Zxit@ (Resale) e |
H27FEYT1 s 51

YRT AIRFEE

" The Synergy: Ali%fiin' TEEHE) £ LToREEEZR. FT—4DN—-YF51X
ShI-FBRZ8IH TS5, CDO3IDZMESLIERCEN, RHROFHELLE S,
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ESay XKV T—ILER (A LZFvRIL T3y I 4—=7—)

AN an {KER
(Brand D2C/Wholesale) (IRVMNT=923v7T)
hEES W
(FELD - BEY) (Ship from Store/BOPIS)
Experience &
Logistics Hub
i (E4)
BET— H—E X

3DBERAF v /7 7V1TH) (URT[9V)==%)

e ————

Definition: E&EE %L 3 (B8 H'5. BE - T5VR « —hFEEEC
NTANLBEHT B,
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RIVOVO:AINCESD TiNCERI DODBEE., EFEFEDRET

Merchandising Revolution Personalized CX

A

Opportunity Loss/Overstock
Store Staff View

0

Last Purchase: <
3 months ago
(Running Shoes)

Optimized

Recommendation: |
Inventory

New Model Alert /
Care Products

.

: B
Time
o Fheh: HRIAX (Soldout) & e One-to-One Marketing:
{EFIFOX (Markdown) BERBEICEOCBHLIAVF

o FRARE: AIEEFA (POS+5HK+SNSFL VY FK) e Store Tech: Alh X3Ic&Bb—F v 793R
o ¥hR: SKULANILTOERERRS REL (FERER=EL)
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REIVOVQ  AIEBEEEZRESBICL: MEERTIZAT L1 ADEA

FhoniSA
(Buy New)

£/
(Wear)

e LR THmBA
(Re-purchas

Market Context:
ZHRzhoe L1z
=L HIHDIEK,
TED - BEY AlEAfT (Entrupy/Fake

(?;ﬁi%ﬁfjﬂ) (Trade-in) Busters)h® A&

| A1 ZHEBRL .
| & SAEEZED IS,

::-G,@ = LTVER XL D#E,

6& o
YRT « HV)==9 Al Authentication
(Repair/Clean) (EE#&TE 99%+ Accuracy)
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HERA T a Vil B 175y b +—LE) HE—DEFHREDDL

Option A: {AER4FL Option B: flifgiE3K OptionC: 75y b7 4—LA
(Niche) (Mass) (Recommended)
Pros Pros Pros
o 5FI2£5 (High Margin) o HIZHREK (Volume) . @ﬁﬂf@ﬁﬂ FFR+hE+i—E 2)
e 5L
Cons cons e T—HREE(
o TASIRIHPRER P s
(Limited Scale) (Amazon/GMS ¥ DiE#EH) o« AT IR E
(High Investment)
(ScaleL %)) (FFi A nI BE) | (ﬂE—a)chlﬂzEU-?{i‘mE)

Conclusion: Option Cis the only strategy that converts the 'D2C Threat' and 'Sustainability' trends
into assets. Changing the game from 'Price' to 'Lifetime Value'.
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O— K<y : 3EREEDEITEHE

: Phase 2:
Phase 1: BB TOY AT LA
(Year 1-2) (Year 3-4)
Digitize Connect Optimize
e RFIDZ&EmEA (TEER e AIVE=ITSY T %  MDDFTEAIBENL,
1721t) — L5 ElF o T—ANEBISTATF

o CDPEA (T—2#8) o YRT7H—EZADITHLL, 7' )L PBREH
o JEREEADIDAF v T — o [EMTFENIAI 2T
B ARV R

e KPI: Ut —)LEkE
KPI: EC{£3E 25% AR



0 - AMER | TORNAMOMEERE., [EEHARZY 7D TKE(L)

The Talent Gap (¥85F v v 7 Df%H)

[EEERAR YT
Avg: 3505 M

F=BYALIVT1 A b ;
Avg: 600-100075 3+ 600-1000/5F3+

WERDEEBREIIREIASFHIENVE

New Role: Community Manager

77 {ED
(Building Fans)

RFID& I TLIICESEHHIE (HRE 40h — 3h) Ic&kD. B{TINEESEFEAS T
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