nn RIEES : ARSI D PR

- 25y KR [E §hE] NDERIR

,ﬁ%ﬁda . :12 =Y X DJ(GD == 2008 9 52025- 203035%‘32*[} VU

k. 4 s

Based on Comprehensive Market Analysis & Competitor Benchmarking

& NotebooklLM



E£/5%D1 D5 IOMEDI A EIRIZS I E
HNTIG <. REFROFERTHS

o I{1K (Current Reality)
o TIBIEEERENT T—XILH B, T EORIELSAERK
B o BERIC K 3—HNARKRTHH. MEIFHYLTWS,

o fRRE (The Solution)

SESFEROHIZRNDFR (3JKE - 2.4JKH) HEDRRIZ TEIRINE) h5 TBPO (¥3K17) 1
Y EDMEY®D THLWMEE) ZXEC IOV THSB,
en o 5% (Imperative)

[F=2Y=T127)1 \RL2ICYT LT,
2 [ 5
'EJRIStt) D5 TESRAZEEN—-FF—] AOHCZE

T 'II' e § (The Key)
rl I 0 n AlIZIZ FRIRDY =L TH B LARFIC, N—YVF351X
REmtiFALELa0FEH (V) a—> 3 HEDER) TR A BRI T g 2

&1 NotebookLM



18% D hizHE | BAEFTLEDMHEFICEFEI NI, THTHII) BB

mb 3 Triple Threat

(3% - 9 » TRILF-)
1. DX & Paperless
D (T 2IAEDHR)

REMT DT LH#S
({BHRIGERD &) _
ﬁ::)' 2. Changing Needs
ST Ea@Ehay My
EIRIEE
U 3. Platformers
2020 2025 2030 (SO RIEDEE)

Helvetica Now Display

bk - FFEAMRISEIERGELRPI L2 R, Ny T—=CHRIOHDECEETHRT DN MFIFALLTWVS,

&1 NotebookLM



IBhEXR] ICEBZXSRD. N>R ubhsEESNEITS

MREA . f~5F
BREE-JS5vb734—7—

.

Bt (FERGERISENESR)

e - IFEICELL
(XFDNP/QlkE % v FENRIOHRRS)

K&m : FEBlcmEWL
Web, SNS, MAY—JL

SULVF  FEFICIRL)
JdET 1 TriEic s 2 HERE

5D F gL
Bt 107 XA—-H—-0DFES

— Takeaway
HERD NEmE - BRE) BBHRPOEMMEERTRES TE-DaEimE] -
REMRELITDT L1V —RlilgrzFDESL LBICIAT.

& NotebookLM



ARAWH =T DFE : FINfffElE IRIE) H 5 LG« Tk ABEIL I

2.58MDF vy 7T
= (SR vs % L) FHIE
(High Value) % (High Value)
- {8 (Planning) * BPO
7 IRl . REARAT
.« Fm IR - EEEE
- ShRAE

8& T2 (Low Value)
ENRI « 25 (Printing)
A JEF1T1E/ Ly EF=9 >

R ZET CETIRE<, EDMED TEAGER 2ACL5ITRITELICSE. FRDFRDHB S,

&1 NotebookLM



[71422)L) Offifg : T 2IERDAKEZERT S5 7 ILDiEH

— 020 (Offline to Online) Model
Step 1

h—brE&ES +
(Cart Abandonment) =|

Digital
(T2)

BiRa%
(Overload)

& iﬂﬁ@ﬁt&ﬂ

Physical
(Z12h))

, RAEADK
Phxggﬁl (Haptlcs)
(712%2)) (248 - / .

nETE*\G)EE

TIOZNT by IR

Step 2

Al 1T &
NN B

IN=Y FZ 1 ADME{F
(381%)

QRAF v &fEA

B FO2VEEDCPAN ST 35, MHATHI £X3RNBHEHBLIVN-U30EFDH S,

& NotebooklLM



BPOER : BAED/\'y 7V —FICADiAH.
720=EJHRADBAMYTEILRAN
Before: %% 7¥ (Spot)

Noto Serif JP Regular

[ [ATRT—4] > [FIRY - 28] >I [#Aaa] ] .
s 20245 4)ARIRE
Low Margin (Logistics Crisis)
After: BPO/N— kF— (Recurring) Helvetica Now Display
Noto Serif JP Regular AFAIE ERHRIEIC LD
, \ : BERYROT OBV - %
74 EE S| EEmEE 273> KEDR) RHT LB, B, DM,
[Data Mgmt)] : | [Inventory]] ‘ [On-demand Print] <= 27 )L EEAEVE,

aRmE-SH | | mmeme | [HA-Fur oy
[Analytics] [Logistics] < [Fulfillment]

High Margin / Recurring Revenue

&1 NotebookLM



ERAIDHRE: THIDOTREIEN—T T2 DEZFIL

ZR (Threat):
FHADAET1T1{t

’oﬁ
4
T

e GenAl (Midjourney/ChatGPT) Ic&kD.

FHA B ABE N,
Slate Grey

e BBZLA7IMRCIAE=F1T12ID

Bfii3€OISES<,
Slate Grey

B2y (Weapon):
NAIN=N=YYFSME—->3Y

e One-to-OnedVFVY . BERET—2IcED

., AID'—AD O ICRBHER % E .
Slate Grey

o XBEEME: ARBRHLOZAT LA, /MO
v MREFDRMLRY T ZBRHo

Slate Grey

Sy + S
o) o= e



AV=bT77O M)—t: T—2RHEREICES ZmiE Oy b ORIR

Data flowing in

BE%=E AIRTSa—=)09
(W2P Input) (Scheduling)

BT =R - OXEB

Data flowing in

Data flowing in Persimmon Orange

BE&Rm
(Quality Check)
HASICEB ) 7ILEA LEIR

SE T

(Production)
loTt Y H—IC L2 FHESE

Persimmon Orange

fit « BEAEh (De-reliance on intuition) . BT DREVZ L ATLTH.,. REZRE(LIE S,

&1 NotebookLM



MaNIFI—D . KF - T7v 73— —EDELEEE

AFHESE ToYbI73—— Bt DELE
(DNP / TOPPAN) (Raksul) (Specialized Partner)
i o o
o JEENRIZEE 40-50% s I~ L A STHRL, D) o ER%HLEIBPO
« ZAkIZT/OTUYE | o BEER (1L1EBA/A) o T4

e WEIAVYILT VT

RIEDEWVT T TEMARA] WYYy FI Tl R UVE RN YRRy
BT t*al)F+ TEHME

&1 NotebookLM



HEED3AHE | 2030FICAITT-FERF—F I VFDBESR

——— 20304 #FHea9pk K (Sustainable Growth) —
| i

| — | | |
Fy l ! |
Q : N e
Lh ey = =
o-55-0 —mmp
n—-?qzl — -_I@
BPO & Data Al-First Phygital
Marketing Operations Specialization
ERHEEH 5 BPO REHD - £ED X754 h6A Y54
o A—HEA LBk, ZNOE E
R by IRk DL REEADT| & 291 Tlds<
ROl %755,

o

.M E e !

BIZOREEELE - (S48 (Trust) e

¥
& NotebookLM




VRIODHR : iR HBUDBRIT M5RE1 5 TEFIER A

R4 7ty SR O NotRare | iE#EHETHDERLRA

DTPAARL— 3> ® Imitable | Alc&3REIED
RVERIEEE Competitive o .

V EDeep Customer Understanding) Advanta ge REOMSIC & SRH T 0= DR
tXxal)7rq EEHE Competitive - / £
(Security & Trust) Advantage PR=J/ISMS, MERNGRROZ 2

ITAKF VIR F1cd. LENIEEIIRBIERHZL,
cD NERWEHE) CEMELDIE (Moat) THBo.

& NotebookLM



AMR=F722VFDEHR . TARL—2—] H5 TAHILEZV M A

Decrease / Reskill

IW—rEXx (FAEZE)
DTPARL—42—
iR AR L —52—

Reskilling &
Hiring

Reskilling
& Hiring

Noto Serif JP Regular

Rise / Focus

Solution Architect

(BPO3&3ET)

Digital Marketer
(MAER)

IT/Al Specialist
(7Oa>7 bk « W2P)

EXRICHERDIE IxZRE< 711 TRE< TR Z7%57 (Consultative Selling)) T#H %,

&1 NotebookLM



RITO—FIYv7 . 3BRETEDHIHFELTE (2025-2030)

Phase 1: Foundation (1-25F) Phase 2: Expansion (3-45) , Phase 3: Evolution (5&~)
* BPOY —EXDIL b kI (DMFEXE) e Phygitalty—E XD EFR * Value ConsultantA®31t
o AIRBHOHDEA e EAEMAY —IL L DAPIEHE o T—ANRNBDEAI

kpl: Bpoz itz 20% KPI: Phygitalzt 30% kei: 3eenRi= L > 50%

v,

([f;:p ﬁiﬁ S
NG 24

& NotebookLM



IRERICILDT © g R [B#m . MERSID IN—=FF—1 D

HiglEFENT3D. A aZ5—23v) AOZ—XIELBEBEL,
ENRIEH 13 T8 TIREL.. BEORNZERTS a0V -] Thd.

RSO MERE, 1_ MWERBD (N—bF—)

STEBPODNT O FEEEILS EIF. Al
FaenOBEZREEL, TOTHIIWN] IC
LARilc. BoRESZETEIHUET:,

Company Logo
A NotebookLM



